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IronGate Security Networks Adds “Investor Relations”
Component to Corporate Website

IR Addition Provides Transparency, Resources and Dedicated Communications to Investors
SEATTLE — May 30, 2012 - Emerging growth company, IronGate Security Networks™, the industry’s first

security as a service provider for the home, today announced the expansion of its website,

www.lronGateSecurity.net, to include a dedicated investor relations section. The IR addition is designed

to provide investors with greater understanding of corporate objectives, market dynamics, and additional

resources relating to company transparency and communications.

“Integrity, corporate transparency and information sharing are the cornerstones to our investor relations
activities,” said Ron Brahy, Director of Web Systems at IronGate Security Networks. “By building a
dedicated IR resource center, our investors gain access to an informative landing page that will continually

update them as the company progresses in meeting its growth objectives.”

According to the U.S. Dept. of Commerce, there are approximately 119.5 million households in the United

States. Of these, 78 percent are broadband-enabled with children 6-17. This equates to a primary target

market of 93.2 million households for IronGate Security Networks.

There is nothing for the consumer to buy. Instead, IronGate Security Networks charges a monthly security
service fee for its wireless family firewall, which also includes a myriad of management, security and
reporting capabilities. At $29.95/mo., the revenue potential of the target market is $33.5 billion. With 5
percent market penetration, lronGate Security Networks expects to surpass $1.68 billion in revenue; at 3

percent, the Company reaches its target of $1 billion in revenue.

IronGate Security Networks’ solution —iHomeDefender™ — has no direct competitor. It is a complete,
zero-touch wireless family firewall security solution, which means a parent has nothing to install; the

company does it all — system configuration, user set-up and home installation. Unlike traditional software



security suites, there are no per client license limits, there is nothing to take up disk space and nothing to

slow computers down. It protects all web-enabled devices in the home network.

Parents who are tired of yelling at their kids to get off the internet or stop playing online games will
appreciate the automatic network control features that can limit individual web access time, and also
specific web applications, regardless of what device their child uses. For example, a parent can have
Facebook turn off at 9:00 p.m., but have the Internet say on until 10:00 p.m. so that a child can get

homework done.

Additional content filtering and website blocking features give parents the ability to block not just porn,
but an unlimited number of undesirable websites, as well as prevent access to 70+ categories of web

content, ranging from “alcohol and tobacco” to “weapons” on a per child basis.

About IronGate Security Networks, Inc.

IronGate Security Networks™ provides internet security for consumers who want business-class
protection against hackers, identity thieves, and other sources of malware, spyware, viruses for all the
devices in their home network, as well as in-depth parental controls for how their kids access the web,
use social media, online games, chat and more, via the company’s iHomeDefender™ managed security
solution.
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IronGate Security Networks and iHomeDefender are trademarks of IronGate Security Networks, Inc. All other marks are property of
their respective owners.

Safe Harbor, Forward Looking Statements & Related Legal Disclosure

Information presented here and elsewhere throughout the Company’s website, press releases, marketing collateral, blog and other
communications contains forward-looking statements, particularly as related to, among other things, the business plans of the
Company, statements relating to goals, plans and projections regarding the Company’s financial position and business strategy.
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The words or phrases “would be,” “will allow,” “will make,” “intends to,” “may result,” “are expected to,” “will continue,”
“anticipates,” “expects,” “estimate,” “project,” “indicate,” “could,” “potentially,” “should,” “believe,” “think”, “considers” or similar
expressions are intended to identify “forward-looking statements.” These forward-looking statements fall within the meaning of
Section 27A of the Securities Act of 1933 and Section 21E of the Securities Act of 1934 and are subject to the safe harbor created by
these sections. Actual results could differ materially from those projected in the forward-looking statements as a result of a number
of risks and uncertainties. Such forward-looking statements are based on current expectations, involve known and unknown risks, a
reliance on third parties for information, transactions or orders that may be cancelled, and other factors that may cause our actual
results, performance or achievements, or developments in our industry, to differ materially from the anticipated results,
performance or achievements expressed or implied by such forward-looking statements.
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Factors that could cause actual results to differ materially from anticipated results include risks and uncertainties related to the
fluctuation of global economic conditions, the performance of management and our employees, our ability to obtain financing,
competition, general economic conditions and other factors that are detailed in our periodic reports and on documents we file from
time to time with the Securities and Exchange Commission.

The Company cautions readers not to place undue reliance on such statements. The Company does not undertake, and the
Company specifically disclaims any obligation, to update any forward-looking statements to reflect occurrences, developments,
unanticipated events or circumstances after the date of such statement. Actual results may differ materially from the Company’s
expectations and estimates.



